FAIRMENT

Fairmont Economic Development Authorlty

WWW. falrmont org

REGULAR MEETING
City Hall 2" Floor Conference Room
AGENDA: Monday, October 09, 2023, 4:30

1. Opening
1.1 Welcome/Call to Order
1.2 Approval of Agenda

2.0 Business Oversight / Responsibilities
2.1 Consent Agenda
2.1.1  Previous Meeting Minutes- August 10, 2023
2.1.2  September 2023 Financials

2.2 Actions Taken or Related to Progress/Status Reports
2.2.1  Approval of Meschke Property Purchase Agreement
2.2.2  Fagade Program Forgivable Loan Approval — Jeff Rouse
2.2.3  Fairmont Awards — Adjust the FEDA security position for new financing
with their principal lender.
2.2.4  The Retail Coach — Approve Partnership with Martin County EDA
2.2.5 Approve Shenanigan’s Loan Modification
2.2.6  Approve Signing Listing Contract for White Tail Ridge Development

3.0 Strategic Conversations
3.1.1 Monthly Report
3.1.2 Midwest Shop Condos — Closed on Fmt GO property.

3.1.3  Martin Co. Justice Center — Re-Zone application approved by Planning
Commission

3.1.4 Les Schwab Tire — CUP application approved by Planning Commission
4.0 Board Discussion
5.0 Meeting Wrap-Up

5.1 Review Actions to be Taken
5.2 Next Meeting — November 13, 2023

6.0 Adjourn



FAIRMENT

Fairmont Economic Development Authority www.fairmont.org

REGULAR MEETING
City Hall 2" Floor Conference Room
AGENDA: Monday, September 11, 2023, 4:30

Minutes
Present: Jay, Michele, Chris, Sarah, Chantill, Brian
Absent: Aaron

1. Opening
1.1 Welcome/Call to Order
1.2 Approval of Agenda — Motion Chris, 2" Jay - Approved

2.0 Business Oversight / Responsibilities
2.1 Consent Agenda — Motion Chris, 2" Jay - Approved
2.1.1  Previous Meeting Minutes- August 10, 2023
2.1.2  August 2023 Financials

2.2 Actions Taken or Related to Progress/Status Reports

2.2.1 Approval of Meschke Property Resolution 2023-01 — Motion Chris, 2" Jay -
Approved

3.0 Strategic Conversations
3.1.1  Monthly Report — Ned answered questions on activities

3.1.2  Armstrong Dr. Development Update — Development Agreement — Shared
development agreement going to council for approval

3.1.3  Preliminary City Budget Workshop — Ned reported on proposed FEDA budget

3.1.4 LesSchwab Tire — October Planning Commission — CUP application — Ned
updated

3.1.5 October is Manufacturing Month
3.1.6  Website — Golden Shovel — Ned Updated

4.0 Board Discussion

5.0 Meeting Wrap-Up
5.1 Review Actions to be Taken
5.2 Next Meeting — October 9, 2023

6.0 Adjourn — Motion Chris, 2" Jay - Approved
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FAIRMENT

Fairmont Economic Development Authority Board
10.09.2023

Agenda Item:2.2.1

From: FEDA Coordinator, Ned Koppen
To: FEDA Board

Subject: Approval of Purchase Agreement for Meschke Property

Policy/Action Requested:
Vote Required:  x  Simple Majority Roll Call

Recommendation: Approve Purchase Agreement

Overview: FEDA staff was able to meet with Mr. David Meschke and negotiate a price for the property that
is agreeable to both parties. The price negotiated falls within the parameters and price point discussed by the
FEDA board at previous meetings and has been vetted by the City Attorney. This property will be marketed
as new Industrial Park property with utilities in place for development and multiple transportation
advantages. The agreed upon price will fit into the FEDA budget.

Budget Impact: $808,000.00

Attachments:
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Council Action: Date:

C 1 T 'Y OF L A K E S
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REAL ESTATE PURCHASE AGREEMENT

THIS AGREEMENT, (the Agreement) made and entered into on September ___, 2023 by and between Fraser Stock Farm, LLC a Limited
Liability Company under the laws of the State of South Dakota, party of the first part, Seller, and the Fairmont Economic Development
Authority, a body politic and corporate under the laws of the State of Minnesota, party of the second part, (whether one or more), Buyer;
(collectively the “Parties”).

In consideration of the covenants and agreements of the Parties hereto, Seller and Buyer agree as follows:

SALE OF PROPERTY. That the said party of the first part in consideration of the covenants and agreements of said party of the second part,
hereinafter contained, hereby sell(s) and agree(s) to convey unto said party of the second part, its heirs and assigns, by a Warranty Deed,
accompanied by an titie commitment evidencing good itle in party of the first part, at the closing date hereof, or by an owner's duplicate
certificate of title, subject only to the following permitted exceptions: 1) Building and zoning laws, ordinances, State and Federal regulations.
Seller shall convey good and marketable title to the Property to the Buyer, free of encumbrances other than easements and restrictions of
record, which do not materially interfere with Buyer's intended use of the Property and the above Permitted Exceptions as provided by this
Agreement.

Conveyance shall be made of the real property described herein via Warranty Deed (the Deed) in the form attached hereto as Exhibit B upon
the prompt and full performance by said party of the second part, of its part of the agreement, the tract(s) of land, lying and being in the County
of Martin and State of Minnesota, described as follows, to-wit:

See Exhibit A, which is attached hereto and incorporated herein by reference (the Property).

TITLE EXAMINATION. Buyer may, at Buyer's expense, obtain a title commitment (“Title Commitment’) covering the Property and binding the
titie company (“Title Company”) to issue at closing a current form ALTA Owner's Policy of Title Insurance (“Title Policy”) in the full amount of
the Purchase Price. Within 10 days of the date of execution of this Agreement, Seller shall deliver to Buyer an updated Abstract(s) for the
Property at Seller's expense. Abstracts of Title are required to be certified to date and include searches covering bankruptcies, state and
federal judgments, judgment liens, and special assessments.

Buyer shall be allowed 15 business days after receipt of a Title Commitment for examination of title and making any objections, which shall be
made in writing or deemed waived. If any objection is so made, Seller shall be allowed 120 days to make title marketable. Pending correction
of title, payments hereunder shall be postponed, but upon correction of title and within 10 days after written notice to Buyer, the parties shall
perform this agreement according to its terms. If title is not corrected within 120 days from the date of written objection, this agreement shall
be null and void, at option of Buyer, neither party shall be liable for damages hereunder to the other, and earnest money shall be refunded to
Buyer.

If title is marketable or is corrected within said time, and Buyer defaults in any of the agreements herein, Seller may terminate this agreement,
and on such termination all payments made hereunder shall be retained by Seller as liquidated damages, time being of the essence hereof.
This provision shall not deprive either party of the right of enforcing the specific performance of this agreement, provided this agreement is not
terminated and action to enforce specific performance is commenced within six months after such right of action arises.

PURCHASE PRICE AND MANNER OF PAYMENT. Said party of the second part, in consideration of the premises contained herein, hereby
agree(s) to pay said party of the first part, at the Title Company, as hereinafter defined, or at such other place as may be agreed to mutually by
the parties, as and for the purchase price of said Property, the sum of Eight Hundred Thirty-Two Thousand and no/100 ($832,000.00),
Dollars, in manner and at times following, to-wit:

$12,000 - already paid by the Buyer and received by the Seller as the option price (the Earnest Money).
$820,000 — by wire transfer on or before November 1, 2023, the date of closing (the Closing Date).

https://fairmontmn-my.sharepoint.com/personal/nkoppen fairmont org/Documents/Desktop/October Board
Packet/PA.meschke.city. FINAL docxK:\tmwdess\REALMeschke-David-Fairment City RE\Purchase-Agrmnidoex
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CLOSING. Seller's Closing Documents. On or before the Closing Date, Seller shall execute and/or deliver to Buyer the following (collectively,
“Seller's Closing Documents”):

a. Deed. AGeneral Warranty Deed (the “Deed") with statement regarding any wells on the Real Property, as attached hereto
as Exhibit B, conveying the Real Property to Buyer, free and clear of all encumbrances, except the “Permitted Exceptions’
determined pursuant to Section 6 hereof,

b.  Seller's Affidavits. An Affidavit of Seller indicating that on the Closing Date there are no outstanding, unsatisfied
judgments, tax liens or bankruptcies against or involving Seller or the Property; that there has been no labor or material
furnished to the Property for which payment has not been made for which mechanics’ liens could be filed: that there are no
other unrecorded interests in the Property; and that there are no encroachment or survey issues of which Seller is aware;
together with whatever standard owner's affidavit and/or indemnity which may be reasonably required by the Title
Company to issue an owner's policy of title insurance conforming to the requirements of Section 6 of this Agreement.

¢.  Original Documents. To the extent reasonably available to Seller original copies of the Leases, the Permits, Warranties,
Plans and Records.

Well Certificate. If there are wells on the Property, a Well Certificate in the form required by Minn. Stat. § 1031.235.
Other Affidavits. Any other affidavits or certificates that may be required under Minn. Stat. § 116.48, Subd. 6, or Sect.
115B.16 or other provisions of law.

f. Abstract. The abstract of title or the owner's duplicate certificate of titie for the Property as provided herein.

g. Other. Such other documents as may reasonably be required to transfer fee title to the Property to Buyer and to enable
the Title Company to provide the Title Policy as required by this Agreement.

Buyer's Closing Documents. On the Closing Date, Buyer will execute and/or deliver to Seller the following (collectively, “Buyer's Closing
Documents):

a.  Purchase Price. The Purchase Price, minus the Earnest Money by wire transfer.

b.  Resolution. A duly certified resolution of the Board of Commissioners of the Buyer authorizing the purchase of the
Property and the execution of documents necessary to complete this purchase transaction.
Certificate of Real Estate Value. A Certificate of Real Estate Value completed in cooperation with Seller.
Title Documents. Such Affidavits of Buyer, or other documents as may be reasonably required by the Title Company in
order to record the Seller's Deed and issue the Policy.

CONTINGENCIES. The obligation of the Buyer to perform under this Agreement is contingent upon the timely occurrence or satisfaction of
each of the following conditions:

a. On the Closing Date, title to the Property shall be acceptable to Buyer in accordance with the provisions of this Agreement.

b.  The Inspection Period described in this Agreement shall have expired without Buyer's terminating the Agreement.
The representations and warranties of Seller shall be true and correct in all material respects up through and including the
Closing Date.

d. The Parties understand and agree that the purchase of the Property is contingent upon approval by the Board of
Commissioners of the Buyer.

The contingencies in this section are solely for the benefit of, and may at any time be waived by, the Buyer. If any approval as provided herein
is not obtained by the Closing Date, this Agreement shall be null and void and the Earnest Money, if any, returned to the Buyer.

REAL ESTATE TAXES. Seller shall pay all real estate taxes and assessments due and payable for years prior to 2023. Seller and Buyer
shall prorate all real estate taxes and assessments due and payable in the year of closing to the Closing Date. Buyer agrees to pay all real
estate taxes and assessments due in 2024 and thereafter.
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WARRANTIES.

The Property is sold “AS IS” subject to the following. As an inducement to Buyer to enter into this Agreement of

sale and purchase, Seller hereby represents and warrants to Buyer and agrees as follows:

a.

Seller is a limited liability company, validly existing in good standing under the laws of the State of South Dakota. Seller
has taken all steps required under its organizational documents in order to authorize this Agreement and the performance
and satisfaction of all its terms and conditions.

Neither the execution, delivery nor performance of this Agreement will result in the breach under any indenture, security
instrument or other agreement or court or administrative order by which the Seller or the Property may be bound or
affected.

The Property and its current use, and the location of the Improvements on the Property, are in compliance with all federal,
state and municipal laws, ordinances, rules and regulations, including zoning, subdivision, environmental protection,
building, fire and health laws, ordinances, rules and regulations; and Seller has received no notices from any municipal or
state or federal regulatory bodies or agencies that the Property is in violation of the provisions of any such laws,
ordinances, rules or regulations.

There is access to and from the Property to a public street.

Seller has disclosed and made available to Buyer all reports and investigations commissioned by or otherwise readily
available to Seller relating to Hazardous Substances on the Property. The term “Hazardous Substance,” in the singular
and plural form, means any “hazardous substance” as defined in the Comprehensive Environmental Response,
Compensation and Liability Act of 1980, as amended from time to time (42 U.S.C. §§ 9601 et. seq.), any substances or
materials which are classified or considered to be hazardous, contaminants, toxic or pollutants, or otherwise regulated
under the laws of the State in which the Property is located, and crude oil and any fraction thereof, asbestos in any form or
condition, and polychlorinated biphenyls in any form or condition, or any other chemical, substance or material listed or
identified in or regulated by any Environmental Law.

All permits, licenses, approvals and reports necessary or required for a party to store, use, generate or dispose of any
Hazardous Substances within or on the Property have been obtained or made, are being complied with, and are in full
force and effect.

To the best of Seller's knowledge, no methamphetamine production has occurred on the Property.

Seller is not aware of any environmental condition, situation or incident on, at, or concerning the Property, that could give
rise to an action or liability under any Environmental Law or other law, rule, ordinance, or common law theory.

To the best of Seller's knowledge, (i) there are no past or present investigation, administrative proceedings, litigation,
regulatory hearings, claims or other actions proposed, threatened or pending, alleging non-compliance with or violation of
any federal, or state or local laws, ordinance, rule or regulations dealing with environmental, health or safety matters
(‘Environmental Laws") or relating to any required environmental permits, and (ii) neither Seller nor any third party has
violated any Environmental Law with respect to the Property or Improvements. For purposes of this Agreement,
“Environmental Law” means the Comprehensive Environmental Response, Compensation and Liability Act (‘CERCLA”),
42 U.8.C. §§ 9601 et seq., the Resource Conservation and Recovery Act, 42 U.S.C. §9601 et seq. the Federal Water
Pollution Control Act, 33 U.S.C. §1201 et seq., the Clean Water Act, 33 U.S.C. §1321 et seq., the Clean Air Act, 42 U.S.C.
§7401 et seq., the Toxic Substances Control Act, 33 U.S.C. §1251 et seq., all as amended from time to time, and any other
federal, state, local or other governmental statute, regulation, rule, law or ordinance dealing with the protection of human
health, safety, natural resources or the environment now existing and hereafter enacted: and “Claim” or “Claims” means
any and all liabilities, suits, claims, counterclaims, causes of action, demands, penalties, state or federal regulatory agency
proceedings or actions, violations, debts, obligations, promises, acts, fines, judgment, damages, consequential damages,
losses, costs, and expenses of every kind (including without limitation any attorney’s fees, consultant's fees, costs,
remedial action costs, cleanup costs and expenses which may be related to any claims).

To the best of Seller's knowledge, there are not now, nor have there ever been, any wells, operating or abandoned, located
in, on or under the Property. As applicable, Seller will provide a Well Disclosure Statement to accompany this Agreement.
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Neither the Seller nor any of its affiliates, nor any person that controls, is controlled by, or is under common control with
Seller, is on the list of Specially Designated Nationals and Blocked Persons of the Office of Foreign Assets Control of the
United States Department of the Treasury (“OFAC"), nor is Seller acting, directly or indirectly, for or on behalf of any
person, group, entity or nation named by any Executive Order, the United States Treasury Department, or United States
Office of Homeland Security as a terrorist, Specially Designated National and Blocked Person, or other banned or blocked
person, entity, nation or pursuant to any law, order, rule or regulation that is enforced or administered by the OFAC.

There are no underground or above ground storage tanks on the Property, in use or abandoned, and no such tanks have
been removed during Seller's ownership of the Property except in strict compliance with all laws, ordinances and
regulations regarding such removal.

There is in effect no contract or agreement relating to management, maintenance services or operation of the Property that
cannot be terminated on or prior to the Closing Date.

Seller has paid for, or will pay for on or before the Closing Date, all work, supplies and materials, performed upon and
supplied to the Property.

There exists no litigation affecting or calling into question the Property or any part or component thereof, or Seller's interest
therein. There is no condemnation proceeding pending with respect to any part of the Property, and Seller has no
knowledge of any threat or the imminence thereof.

Seller is the owner of all, and there exists no lien, encumbrance or adverse claim with respect to, any of the items of
Personal Property, and all equipment and capital leases for fixtures or equipment essential to operation of the Property
have been disclosed in writing to Buyer.

There are no service, maintenance or other contracts or equipment leases relating to the Property other than those which
can and, at Buyer's option, will be cancelled on or before the Closing Date; and Seller has disclosed in writing to Buyer all
such contracts and equipment leases, if any.

Seller warrants that any and all leases relating to the Property have been or will be terminated prior to the Closing Date.
Seller shall disclose all leases pertaining to the Property to Buyer.

No portion of the Property is in a flood plain.

All such representations and warranties shall be true on the Closing Date as if made on and as of such date and shall survive the
Closing Date. In the event that any aforesaid warranty is determined not to be true on and as of the Closing Date Buyer may, in
Buyer's sole discretion, at its option and by notice to Seller, either: (i) terminate this Agreement and upon said termination, Seller
shall promptly refund to Buyer all monies paid to Seller hereunder, or (i) waive the warranty or representation and close the sale and
purchase hereof.

POSSESSION: Seller agrees to deliver possession not later than date of closing; provided however, Seller shall reserve the right to complete
the current crop year and harvest the crops growing at the time of closing. Seller shall also retain the right to enter onto the property for all
purposes necessary to farm the land and harvest the crop in 2023

WATER WELLS: The seller herein does not know of any water wells on the Property other than such wells, if any, which are in current use
and supplying water for an active water supply in current use, except as follows: NONE.

SEPTIC: The Seller herein does not know of any septic or individual sewage treatment systems on this Property.

1031 EXCHANGES: Seller hereby acknowledges that Buyer has the option to qualify this transaction as part of a tax deferred exchange
under Section 1031 of the Internal Revenue Code. Seller agrees that Buyer may assign its rights under this Agreement to a qualified
intermediary as necessary to facilitate the exchange. Seller agrees to cooperate with the Buyer and the qualified intermediary in order to
enable the Buyer to complete the exchange, which will neither delay the closing nor cause additional expense or liability to Seller.
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Buyer hereby acknowledges that Seller has the option to qualify this transaction as part of a tax deferred exchange under Section 1031 of the
Internal Revenue Code. Buyer agrees that Seller may assign its rights and obligations under this agreement to a qualified intermediary as
necessary to facilitate the exchange. Buyer agrees to cooperate with the Seller and the qualified intermediary in order to complete the
exchange, which will neither delay the closing nor cause additional expense or liability to Buyer.

Buyer and Seller acknowledge and agree that any exchange of a party shall be at no cost to the other party and shall not release or diminish a
party's obligations and liability under this Agreement.

INSPECTION/DUE DILIGENCE PERIOD. Buyer shall have, commencing the effective date of this Agreement, until thirty (30) days thereafter
(the “Inspection/Due Diligence Period”) to (i) conduct such reviews, inspections, soil borings, and tests of the Property as Buyer in its sole
discretion deems necessary or advisable, (i) conduct a Phase | environmental assessment of the Property, and (i) obtain such federal, state
and local governmental approvals and permits as Buyer in its sole discretion deems necessary or advisable for Buyers proposed development
and use of the Property. Such inspection/due diligence by Buyer shall include, but not necessarily be limited to, the following:

a.  Seller shall allow Buyer and its agents, upon 24 hours advance verbal or written notice from Buyer to Seller, the right of
any ingress and egress over and through the Property for the purpose of inspecting and testing the same and making other
observations and taking soils samples and borings as Buyer deems prudent, necessary or advisable, all however, at
Buyer's expense. Buyer agrees to indemnify and hold Seller harmless from all injury, death, or property damage or claims
of any kind whatsoever arising out of or in any way incidental to Buyer's presence on the Property for the purposes
aforesaid, which indemnity and hold harmless obligation of Buyer shall survive termination of this Agreement for any
reason. Buyer shall not disturb or interfere with the current growing crop on the subject property and shall be responsible
for any damage to said crop caused by way of this paragraph. Buyer agrees to arrange for a mutually acceptable time to
enter the property and will take reasonable steps to ensure that Buyer does not interfere with the harvesting of the current
crop.

b.  If prior to the end of the Inspection/Due Diligence Period, Buyer finds any information or conditions relating to the Property
or Buyer's proposed development and use thereof that are objectionable to Buyer in Buyer's sole discretion, Buyer shall
have the right to terminate this Agreement by giving written notice of termination to Seller no later than the end of the
Inspection/Due Diligence Period. For purposes of this Section, objectionable information or conditions means: (1) that the
item or component being inspected is not fit for its intended purpose, that it is in violation of a public law, code or
regulation, that it needs replacement, cleaning, repairs or service, or that it is missing essential parts; or, (2) that an
environmental condition (such as for example radon, mold, well water contamination, asbestos, soil contamination, other
Hazardous Substances, etc.) of the Property is unacceptable to Buyer. However, an item or component is not in
objectionable condition if its only imperfections are cosmetic or signs of wear and tear or diminished effectiveness
associated with an item or component of its age, or because it is not new or perfect, or because it is legally nonconforming
under current law.

This section shall not be construed to limit in any manner any future testing or analyses by Buyer, in Buyer's sole judgment and discretion, of
the environmental conditions on the Property.

SURVIVAL. The respective covenants, agreements, indemnifications, warranties and other terms of this Agreement will survive and be in full
force and effect after the Closing Date, and shall not be deemed to have merged into any of the Closing Documents.

CAPTIONS. The section/paragraph headings or captions appearing in this Agreement are for convenience only, are not a part of this
Agreement and are not to be considered in interpreting this Agreement.

ENTIRE AGREEMENT; MODIFICATION. This written Agreement constitutes the complete agreement between the Parties and supersedes
any prior oral or written agreements between the Parties regarding the Property, including the Option Agreement between the Parties. There
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are no verbal agreements that change this Agreement and no waiver of any of its terms will be effective unless in a writing executed by the
Parties. The recitals hereto are made a part of this Agreement by reference.

CONTROLLING LAW. The Parties acknowledge and agree that each has been given the opportunity to independently review this Agreement
with legal counsel, and/or has the requisite experience and sophistication to understand, interpret, and agree to the particular language of this
Agreement. The Parties have equal bargaining power, and intend the plain meaning of the provisions of this Agreement. In the event of an
ambiguity in or dispute regarding the interpretation of this Agreement, the ambiguity or dispute shall not be resolved by application of any rule
that provides for interpretation against the drafter of the Agreement. This Agreement has been made under the laws of the State of Minnesota,
and such laws will control its interpretation.

REMEDIES. If Buyer defaults under this Agreement, Seller may terminate this agreement, and on such termination all payments made
hereunder shall be retained by Seller as liquidated damages, time being of the essence hereof. This provision shall not deprive Seller of the
right of enforcing the specific performance of this agreement, provided this agreement is not terminated and action to enforce specific
performance is commenced within six months after such right of action arises. If Seller defaults under this Agreement, Buyer may terminate
this Agreement upon five (5) days’ notice to Seller (Seller having cure rights during the 5-day period), and Seller shall immediately return any
earnest money paid by Buyer. Nothing in this Section precludes Buyer from seeking and recovering specific performance of this Agreement
upon Seller's default.

DATES AND TIME PERIODS. Should the date for the giving of any notice, the performance of any act, or the beginning or end of any period
provided for herein fall on a Saturday, Sunday or legal holiday, such date shall be extended to the next succeeding business day which is not a
Saturday, Sunday or legal holiday.

COUNTERPARTS. This Purchase Agreement may be executed in counterparts, each of which shall be deemed an original, and which
together shall constitute a single, integrated contract.

DUTIES OF TITLE COMPANY. The sole duties of the Title Company shall be those described herein, and the Title Company shall be under
no obligation to determine whether the other Parties hereto are complying with any requirements of law or the terms and conditions of any
other agreements among said Parties. The Title Company may conclusively rely upon and shall be protected in acting upon any notice,
consent, order or other document believed by it to be genuine and to have been signed or presented by the proper Party or Parties, consistent
with reasonable due diligence on the Title Company’s part. The Title Company shall have no duty or liability to verify any such notice, consent
order or other document, and its sole responsibility shall be to act as expressly set forth in this Agreement. The Title Company shall be under
no obligation to institute or defend any action, suit or proceeding of any connection with this Agreement. If any dispute arises with respect to
the disbursement of any monies, the Title Company may continue to hold the same pending resolution of such dispute, and the Parties hereto
hereby indemnify and hold harmless the Title Company from any action taken by it in good faith in the execution of its duties hereunder. The
Parties hereto agree that there may exist a potential conflict of interest between the duties and obligations of the Title Company pursuant to
this Agreement and as insurer of the purchase of the Property by Buyer from Seller. The Parties hereto acknowledge such potential conflict
and indemnify and hold harmless the Title Company from any claim of conflict of interest arising as a result of its duties hereunder and in
determining whether it can give its irevocable commitment to insure Buyer's title. The provisions of this Section shall survive the termination
of this Agreement.

BUYER'S TRANSACTION APPROVAL. Buyer’s obligation to perform hereunder is contingent upon Buyer obtaining, before the Closing Date,
approval of the transaction contemplated by this Agreement by the Board of Commissioners of the Fairmont Economic Development Authority.
Notwithstanding anything in this Agreement to the contrary, if such approval has not been obtained by the Closing Date, this Agreement shall
be null and void without further obligation by either Party. Execution of this Agreement by any person on behalf of the Buyer prior to obtaining
the necessary approval provided herein shall not confer any personal authority nor create any personal liability on the signer for the obligations
of Buyer under this Agreement.

ASSIGNMENT. Buyer shall have an unconditional right to assign this Agreement, and either Party may assign its rights under this Agreement
at any time; provided that no such assignment will relieve the assigning Party of its obligations under this Agreement.
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AUTHORIZED SIGNATORIES. The Parties each represent and warrant to the other that the persons signing this Agreement are authorized
signatories for the entities represented; each Party indemnifies and holds the other harmless against any breach of the foregoing
representation and warranty.

TIME OF ESSENCE. Time is of the essence with respect to this Agreement.

OTHER PROVISIONS:

=

Seller agrees to pay for the cost of the update of the abstract for the Property.

)
2)  Buyer shall pay all premiums required for the issuance of the Title Policy and all endorsements thereto.
3) Buyer shall pay the cost of any survey desired by Buyer, if any.
4)  Seller agrees to pay for any deed tax owed upon the recording of the deed.
9)  Seller agrees to pay the cost of preparation of this contract and the transfer documents (including the deed, ISTS and eCRV).
6) Buyer agrees to pay the cost to record the deed.
7)  Buyer agrees to pay the cost of any title work done on the updated abstract and all lender fees, expenses or costs associated with

this transaction.
8) Buyer and Seller agree to split equally any separate cost of closing charged by the entity performing the closing of this transaction.

9) Each of the Parties will pay its own attorneys', accountants’ and consultants’ fees.

10) All other operating costs of the Property, if any, will be allocated between Seller and Buyer as of the Closing Date, so that Seller pays
that part of such other operating costs accruing on or before the Closing Date, and Buyer pays that part of such operating costs
accruing after the Closing Date. All utilities, if any, shall have a final reading as of the Closing Date and then be transferred to Buyer
on the Closing Date. Seller shall be responsible for all charges prior to the final reading; Buyer shall be responsible for all charges
after the final reading, as applicable.

11) Seller agrees to enter into a farm lease on a form acceptable to the Buyer for the 2024 growing season for the portion of the property
that is tillable and not subsequently sold or developed by Buyer at a rate of $240/acre. The City will agree to lease the land to Seller
for any future years in which the City owns the land. Any future farm leases will be negotiated on an annual basis at a market rate to
be negotiated between the Buyer and Seller. If the City transfers the land after a lease is entered into, the transferee must take the
land subject to the lease for the year of the transfer or pay crop damages.

IT IS MUTUALLY AGREED, by and between the parties hereto, that the time of payment shall be an essential part of this contract; and that all
the covenants and agreements herein contained shall run with the land and bind the heirs, executors, administrators, successors and assigns
of the respective parties hereto.

Where appropriate, the masculine includes the feminine, the singular includes the plural, and vice versa.

Remainder of this page intentionally left blank.
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IN TESTIMONY WHEREOF, the parties hereto have hereunto set their hands the day and year first above written.
Seller:

Fraser Stock Farm, LLC

Date: By:
David Meschke, its President
STATE OF )
) ss.
COUNTY OF )
This instrument was acknowledged before me on , 2023, by David Meschke, as President, of Fraser Stock Farm, LLC, a limited

liability company under the laws of the State of South Dakota, Seller.

Notary Public
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Buyer:

FAIRMONT ECONOMIC DEVELOPMENT AUTHORITY

Date: By:
lts
Date: By:
s
STATE OF MINNESOTA )
) 8.
COUNTY OF MARTIN )
The foregoing instrument was acknowledged before me this day of , 2023, by , as ‘
and , as , of the Fairmont Economic Development Authority, a body politic and corporate under the

laws of the state of Minnesota, Buyer.

Notary Public

This instrument was drafted by:

Brandon J. Edmundson

Krahmer, Shaffer & Edmundson, Ltd.

717 South State Street, Suite 100, Fairmont MN 56031
Phone: 507-238-4717
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EXHIBIT A TO PURCHASE AGREEMENT

LEGAL DESCRIPTION OF PROPERTY

The Southeast Quarter of the Southeast Quarter of Section Thirty-six, Township
One Hundred Three North, Range Thirty One West of the Fifth Principal Meridian,
EXCEPTING THEREFROM:

All that part of the following described tract: The Southeast Quarter of the
Southeast Quarter of Section Thirty-six, Township One Hundred Three, Range
Thirty One, which lies Easterly of the following described line: Beginning at a
point on the East line of said Section Thirty-six distant 2050 feet South of the East
Quarter corner thereof; thence run Westerly at right angles to said East Section
line for 50 feet; thence run North-Westerly to the point of intersection of the North
line of the above described tract with a line run parallel with and distant 200 feet
Westerly of the East line of said Section Thirty-six and there terminating, said
exception containing 1.55 acres, more or less in addition to the existing highway.
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EXHIBIT B TO PURCHASE AGREEMENT

WARRANTY DEED

WARRANTY DEED
Business Entity to Business Entity

eCRV number:

DEED TAXDUE: § DATE: , 2023

FOR VALUABLE CONSIDERATION, Fraser Stock Farm, LLC, a limited liability company under the laws of the State of South Dakota
(“Grantor”), hereby conveys and warrants to Fairmont Economic Development Authority, a body politic and corporate under the laws of the
State of Minnesota (‘Grantee”), real property in Martin County, Minnesota, legally described as follows:

See Exhibit A attached hereto
Check here if all or part of the described real property is Registered (Torrens) N

together with all hereditaments and appurtenances belonging thereto, subject to the following exceptions:

None.

Check applicable box:
] The Seller certifies that the Seller does not know of
any wells on the described real property.
[] A well disclosure certificate accompanies this Fraser Stock Farm, LLC
document or has been electronically filed. (If
electronically filed, insert WDC number:
) By:
(] 1am familiar with the property described in this David Meschlis
instrument and I certify that the status and number .
of wells on the described real property have not changed lts: President
since the last previously filed well disclosure certificate.

Grantor
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State of Minnesota, County of Martin

This instrument was acknowledged before me on

, 2023, by David Meschke, as President, of Fraser Stock Farm, LLC, a

limited liability company under the laws of the State of South Dakota, Grantor.

(Stamp)

THIS INSTRUMENT WAS DRAFTED BY:

FLAHERTY & HOQD, P.A.
525 Park Street, Suite 470
St. Paul, MN 55103-2122
651-225-8840

(signature of notarial officer)

Title (and Rank):

My commission expires:

(month/day/year)

TAX STATEMENTS FOR THE REAL PROPERTY DESCRIBED IN THIS
INSTRUMENT SHOULD BE SENT TO:

Fairmont Economic Development Authority
100 Downtown Plaza
Fairmont, MN 56031
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EXHIBIT A

LEGAL DESCRIPTION

The Southeast Quarter of the Southeast Quarter of Section Thirty-six, Township
One Hundred Three North, Range Thirty One West of the Fifth Principal Meridian,
EXCEPTING THEREFROM:

All that part of the following described tract: The Southeast Quarter of the
Southeast Quarter of Section Thirty-six, Township One Hundred Three, Range
Thirty One, which lies Easterly of the following described line: Beginning at a
point on the East line of said Section Thirty-six distant 2050 feet South of the East
Quarter corner thereof; thence run Westerly at right angles to said East Section
line for 50 feet; thence run North-Westerly to the point of intersection of the North
line of the above described tract with a line run parallel with and distant 200 feet
Westerly of the East line of said Section Thirty-six and there terminating, said
exception containing 1.55 acres, more or less in addition to the existing highway.



FAIRMENT

Fairmont Economic Development Authority Board

10.9.2023
Agenda ltem:2.2.2
From: FEDA Coordinator, Ned Koppen
To: FEDA Board
Subject: Approval of Facade Program Loan
Policy/Action Requested:
Vote Required: x_ Simple Majority Roll Call

Recommendation: Approve Loan Recommended by the Loan Committee

Overview: The FEDA Loan Committee met this month to review and recommend a forgivable loan for a
business applying for the Fagade Program funds. The business is Jeff Rouse’s Our Story Productions at 103

W. 1% Street. The committee reviewed and unanimously recommended the application for approval to the
FEDA Board.

Budget Impact: $19,113.00

Attachments:

e s st st e o st st e ok sk st sk sk sk sk sk sk sk sk ok ok sk sk sk sk stk sk sk st sk sk sk sk sk st sk sk sk e sk ok sk ke sk sk sk sk sk sfe sk sk s st e st stesie ke skesfesteslosiskok sk ook stk seoskokok s okok sk ok sk sk ok ok

Council Action: Date:
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FAIRM@ENT

Fairmont Economic Development Authority Board
10.9.2023

Agenda ltem:2.2.3

From: FEDA Coordinator, Ned Koppen
To: FEDA Board

Subject: Approval of Security Position on FEDA Loan to Fairmont Awards

Policy/Action Requested:
Vote Required: _ x__ Simple Majority Roll Call

Recommendation: Approve Security Position Adjustment

Overview: Fairmont Awards is securing financing with their principal lender for building improvements. As
part of this new financing, the lender is asking if FEDA would adjust their security position by moving back
one position. This will help the lender who in turn is helping Fairmont Awards and this will strengthen the
collateral, helping FEDA’s position.

Budget Impact: N/A

Attachments:

******************************************************************************************

Council Action: Date:
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Fairmont Economic Development Authority Board
10.9.2023
Agenda ltem:2.2.4

From: FEDA Coordinator, Ned Koppen
To: FEDA Board

Subject: Approval of Partnership with Martin County EDA — The Retail Coach

Policy/Action Requested:
Vote Required:  x  Simple Majority Roll Call

Recommendation: Approve Partnership Effort — The Retail Coach

Overview: FEDA staff would like to use dollars from the prospecting budget to engage a retail recruiting
company to market our community and available properties to national and regional retail developers. This
effort will be a combined effort through a partnership between FEDA and the Martin County EDA. The two
entities will split the costs related to entering into an agreement with The Retail Coach. The Retail Coach
has the experience, resources and track record to help market Fairmont to national and regional retailers
looking for opportunities in a community like ours. They can then help both organizations, when we have a
prospect, to close the deal and bring new retail business to our community.

Budget Impact: $16,000.00

Attachments:
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Council Action: Date:
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Proposal Outline for: Fairmont, MN

Retail Recruitment &
Development Strategy

Prepared by:

C. Kelly Cofer, CCIM
Founder & CEO
Ph: 662.401.4327

Email: ckcofer@theretailcoach.net

® TheRetailCoach.

800.851.0962 | THERETAILCOACH.NET | AUSTIN, TEXAS « DALLAS, TEXAS = TUPELO, MISSISSIPPI




Retail Recruitment & Development Proposal

Scope of Work & Deliverables

Fairmont is the primary retail destination in the county and will be
the focus of our work.

Fairmont Scope of Services

-

: Retail Market Analysis
Custom Retail Trade Area Map
Retail Trade Area Demographic Profile
Retail Trade Area Psychographic Profile
City Demographic Profile
Discussions with Key Community and Business Stakeholders

N

: Determining Retail Opportunities
Retail Demand Analysis
Retail Void Analyses for Key Vacancies and Available Retail Sites

w

: Identifying Development & Redevelopment Opportunities
Analysis of up to Ten (10) Development/Redevelopment Sites
Up to Ten (10) Retail Site Profiles for Available Retail Sites

4: ldentify Retailers & Developers
+ Target List of up to Twenty (20) Retailers and Restaurants
Target List of up to Ten (10) Developers with Contact Information

v

: Marketing & Branding
Retail Market Profile
Retail Market Flyer
Up to Twenty (20) Customized Retailer Feasibility Packages
Developer Opportunity Package

Online Retail Dashboard (Retail 360® Website)



Retail Recruitment & Development Proposal

Scope of Work & Deliverables
(cont.)

Fairmont Scope of Services (cont.)

6: Recruitment of Retailers & Developers

* Retail Recruitment Plan

* Retailer & Developer Recruitment Status Dashboard (AirTable)
* Monthly Recruitment Updates

7: Ongoing Recruitment & Coaching
* Ongoing Coaching and Support from The Retail Coach Team
* Representation of the City at Regional and National Retail Industry Events



Retail 360®: Market Analysis

Understanding the Retail
Market Through High Impact
Mobile Data Analysis

We will perform extensive market research and analysis to
evaluate the area and the community.

Understanding your true customer base is
critical to quantifying the demand for new
retail and restaurant development.

We use real data collected from actual
customers in the community to analyze
trade area boundaries, competitive
markets, and retail leakage. This high
confidence data allows our team to tell
the community's story and show potential
investors why they need to be in your
market.
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Retail 360®: Deliverables

Retail Market Analysis

Custom Retail Trade Area Analysis

The Retail Trade Area is the geographical area from which the community’s retailers derive a
majority of their business. It is the foundational piece of the retail plan and its accuracy is critical.

We utilize retail trade area data when communicating with retailers and developers to

ensure that the community fully leverages the amount of shoppers coming into the
community.

We will hand draw retail trade areas based on cell phone/GPS data from shoppers as well as
on-the-ground analysis from The Retail Coach Team.

Demographic Profiling

A community must be able to instantaneously provide information and data sets sought by

retailers auring the site selection and site evaluation process. Ihe data must be accurate, current,
and readily avanable.

We will create comprehensive 2020 Census, 2023, and 2027 demographic profiles for each
Retail Trade Area and the community. The profile includes population and projected
population growth, ethnicities, average and median household incomes, median age,
households and household growth, and educational attainment.



Retail 360®: Deliverables

Retail Market Analysis

Psychographic Profiling

As retail site selection has evolved from an art to a science, psychographic lifestyle segmentation
has become an essential element of retailers’ preferred location criteria. Understanding a
consumer’s propensity to purchase certain retail goods and services—as well as specific retail
brands—is valuable to national, regional, and independent retailers. Knowing the retail sectors
and products that consumers demand removes a great deal of risk for an independent business.

We will develop a Tapestry Segmentation Profile of the households in the Retail Trade
Area. This is done by using the most advanced socioeconomic and demographic data to
measure consumer attitudes, values, lifestyles, and purchasing behaviors, to understand
the sectors and brands of retailers that may be of interest.

Stakeholder Discussions

Buy-in from key community leaders and stakeholders is crucial to the retail plan. Our belief is that.
“if they are not in on it and up on it — they may be down on it.” One of our first meetings will be
with independent businesses who may see our work as threatening. Our goal is to not only obtain
buy-in, but to assist in finding prospects for available vacancies and properties.

We will work to obtain plan buy-in from public and private stakeholders through a series of
individual and/or group meetings. Stakeholders may include City staff and representatives,
community leaders, real estate brokers, retail developers, property owners, and owners of
independent businesses.



Retail 360®: Deliverables

Determining Retail Opportunities

Retail Demand Analysis

A community is able to quantify its retail demand through a Retail Demand Analysis, which
provides a summary of the primary projected retail demand growth — or opportunities — for 68
retail sectors. The analysis is ultimately used to identify recruitment targets for the community.

The Retail Demand Analysis will:

* identify retail demand growth opportunities for more than 68 retail
sectors

* Distinguish retail sectors with the highest propensity for success
and qualify their ultimate potential

We will determine the level of retail demand for the designated retail trade area and use

projected demand to help identify opportunity areas and prioritize market sectors for
recruitment.
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Retail 360®: Deliverables

Determining Retail Opportunities

Submarket Analysis

Every community has multiple retail submarkets. Having a strong understanding of your
community's submarkets and what drives retail in each submarket is vital to overall retail
recruitment success.

We will provide a Submarket Analysis highlighting at least three (3) key areas of focus for
retail growth, development, or redevelopment.
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Retail 360®: Deliverables

Development & Redevelopment
Opportunities

Identifying & Marketing Available Sites

Retailers are interested not only in the market data on your community, but also in evaluating all
available property vacancies and sites that fit their location preferences. A community must
create and maintain a database of prime available properties along with accurate and current
marketing information. Successful retail recruitment begins to happen with the introduction of
available sites.

We will identify priority retail vacancies and development/redevelopment sites to market.
Factors influencing site selection for priority sites will include:

* Existing market conditions

*+ Retail Trade Area population

* Traffic counts and traffic patterns

+ Site-line visibility from primary & secondary traffic arteries
* Ingress/regress

* Adequate parking

+ Site characteristics

* Topography

* Proximity to retail clusters

by
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Retail 360®: Deliverables

Development & Redevelopment
Opportunities

Retail Site Profiles

A critical step in attracting retail is providing accurate and current information on each
identified available site.

We will create a Retail Site Profile for each identified vacancy and site with current site-
specific information, including:

* Location

Aerial photographs

Site plan

* Demographic profile

* Property size and dimensions

* Traffic count

* Appropriate contact information

10



Retail 360®: Deliverables

Identifying Retailers &
Developers for Recruitment

Identifying Potential Retailers

The Retail Coach (TRC) has been successful in recruiting leading retail brands to our client
communities for more than 24 years. Our process is driven by providing accurate and current
data sets, as well as site-specific information to retailers that “fit” the community.

We will develop and review a master list of potential retailers with City staff and work
together to prepare a final target list of retailers for recruitment. This list will include
retailers from TRC's analysis as well as new retail/restaurant concepts or regional retailers
and restaurants that may be a good fit for the community.

Identifying Potential Developers

Much of our recruitment success comes from establishing a network of regional and national
retail developers over the past 23 years. Developer networking and recruitment have become key
components in a community’s retail recruitment and development/redevelopment success. If a

higher-tier retailer were to express interest in a community, and there was not sufficient ready-to-

lease properties matching their needs and brand requirements, a developer must be identified to
build the interested retailer a suitable property.

We will use its network to identify retail real estate developers active in the region for
recruitment. We will also work with City staff to contact and build relationships with
developers active in the region.

11



Retail 360®: Deliverables

Marketing & Branding

Retail Market Profile

To attract targeted retailers, the most critical step is to provide accurate and current community
data and site-specific information on available vacancies and sites. It is important that this
marketing information positively reflects the community’s attributes and brand to corporate site
selectors, real estate brokers, and developers, because it is essential in making initial decisions
about locating in the community.

We will develop a Retail Market Profile tailored to the specific needs of targeted retailers’
essential site selection and location criteria. The profile serves as a community
introduction, and includes:

* Retail Trade Area Map

* Location Map

* Traffic Count Map

* Demographic Profile Summary

* Appropriate logo and contact information

12



Retail 360®: Deliverables

Marketing & Branding

Retailer-Specific Feasibility Packages

Unlike the more general Retail Market Profile, a Retailer Feasibility Package is developed to send
specifically to the real estate department or broker for individual retailers.

The Retail Coach will create Retailer-Specific Feasibility Packages to address essential location
criteria. These feasibility packages include:

* Community Overview

* Retail Site Profiles

* Location Map

- Retail Trade Area Map

- Existing Retailer Aerial Map

- Retailer Location Map

* Retail Trade Area Demographic Profile Summary
- Retail Gap Analysis Summary Table

- Retail Trade Area Psychographic Profile

- Retail Trade Area Demographic Profile

* Community Demographic Profile

- Area Traffic Generators

 Appropriate logo and contact information
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Retail 360®: Deliverables

Marketing & Branding

Developer Opportunity Package

Our team creates a Developer Opportunity Package to send specifically to retail developers active
in the community and/or region to spark their interest in retail opportunities.

We will create a Developer Opportunity Package to highlight development/redevelopment
opportunities. This will include:

* Community Overview & Location Map

* Retail Trade Area & Demographic Trends

* Aerial Imagery & Traffic Counts

* Site-line visibility from major and secondary traffic arteries
* Ingress/egress for primary and secondary traffic arteries

* Median cuts or possibilities

» Traffic signal existence or possibilities

+ Site characteristics and topography

* Area Retail & Zoning

* Residential clustering and support

* Proximity to “anchor” retailers

* Top Employers & Workplace Population -
* Potential retail tenants

14



Retail 360®: Deliverables

Marketing & Branding

Online Retail Dashboard

Being able to quickly and easily access and share retail opportunity information greatly increases
a community's opportunity for success. To assist with this, we develop a custom online retail
dashboard that can be accessed online anytime through a branded Retail360® link.

The Retail Coach will create a Retail360® Retail Dashboard which will be available for visual
presentation and easy downloading of all data sets and marketing information. With a few

clicks, retailers, brokers and developers can learn about your community’s retail potential
like never before.
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Retail 360®: Deliverables

Marketing & Branding

Interactive Site Mapping

Retail site selectors do much of their research while in hotel rooms and in airports, so a visual GIS
platform that streamlines data and sites into one interactive and centralized location is a powerful
tool.

We will develop a concise, easy-to-access, interactive site mapping platform, along with the
preloaded prime vacancies and development/redevelopment sites that we will be
marketing. Data can be presented by demographic, socioeconomic, psychographic, and
retail spending layers that are detailed down to the block level, to meet the needs of each
individual user — whether they be a retailer, developer, or even a local entrepreneur.
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Retail 360®: Deliverables

Recruiting Retailers & Developers

Recruitment of Retailers

The Retail Coach is the first national retail recruitment firm to introduce retailer and developer
recruitment specifically for communities. Twenty three years and more than 650 projects later, the
recruitment of retailers remains one of the primary metrics of success. Today, our experience has
proven that a community must move beyond just gathering data sets, and proactively recruit retail.

We will actively recruit retailers on the community’s behalf. Our retailer recruitment process
includes:

1. Introductory emails and retail market profile are sent to each targeted retailer.

2. Personal phone calls are placed to measure interest level.

3. Personal emails and retailer feasibility packages are sent to each targeted retailer.
4

. Personal emails and retail site profiles for prime vacancies are sent to the appropriate
targeted retailers.

5. Personal emails are sent to inform targeted retailers of significant market changes.

6. Personal emails are sent to decision markers once per quarter to continue seeking
responses regarding their interest level in the community.

7. Aretailer status report is provided with each retailer’s complete contact information and
comments resulting from recruitment activities.

Recruitment of Developers

Much of our recruitment success comes from having established a network of national retail
developers over the past 23 years. Oftentimes, a retailer may have interest in a community, only
to find that suitable “for lease” properties do not exist.

The Retail Coach will actively recruit developers the community's behalf. Our developer
recruitment process includes:

1. Introductory emails and opportunity packages are sent to developers.

2. Personal telephone calls are placed to measure interest level.

3. Personal emails are sent to inform developers of the status of interested retailers, and
any significant market changes.

4. A developer status report is provided with each developer's complete contact
information and comments resulting from recruitment activities.

17



Retail 360®: Deliverables

Recruiting Retailers & Developers

Retail Conferences

We help communities connect with retailers and developers at retail conferences such as the
annual ICSC Recon Conference and other regional events.

We will assist in marketing the community, and its vacancies and sites, to retailers,
developers, and brokers at retail industry conferences attended.

18



Retail 360®: Deliverables

Recruiting Retailers & Developers

Retail Recruitment Dashboard

As part of our recruitment process, we provide access to a real-time recruitment dashboard where
City staff can see which retailers are being recruited, the latest touch points with each, and
contacts we are actively communicating with along with their interest level in the community.

Once recruitment has begun, we will set up a recurring monthly meeting with staff to
review ongoing recruitment activity, feedback received from prospects, and any additional
next steps or follow up items needed to advance recruitment with interested retailers.
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Supercuts

Need Franchisee

Papa John's

Interested - Requested Availa...
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Retail 360®: Deliverables

Ongoing Retail Coaching

Retail Coaching

We partner with communities on a long-term basis and are available when clients have questions,
new ideas, or need access to GIS mapping and current data statistics. We are also available if
clients need to brainstorm opportunities as the community grows and develops.

We will provide ongoing coaching and support for retail recruitment activities for the
community.
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Project Pricing

Retail Recruitment &
Development Services

12 Month Project Timeline

Work Fees for Scope of Work

The total fee for completion of work is $30,000, payable in three installments:

a) $10,000 upon execution of the agreement;
b) $10,000 at 90 days following execution of agreement; and
¢) $10,000 at 180 days following execution of agreement.

Reimbursable Project Expenses
It is estimated that reimbursable expenses will be no more than $2,000 (not to exceed
amount). Reimbursable expenses include:

a) All travel costs;

b) Cost of special renderings and maps, if any,

c) Cost of copies for reports and maps/drawings; and

d) Cost of shipping expenses, if any.

*All Work Fees and Project expenses are payable 30 days following receipt of the invoice.
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Contact Information:

C. Kelly Cofer, CCIM Kyle Cofer

Founder & CEO Project Director
ckcofer@theretailcoach.net kylecofer@theretailcoach.net
662.401.4327 662.319.7144

® TheRetailCoach.

800.851.0962 | THERETAILCOACHNET | AUSTIN, TEXAS - TUPELO, MISSISSIPPI



FAIRM@NT

Fairmont Economic Development Authority Board

10.9.2023
Agenda Item:2.2.5
From: FEDA Coordinator, Ned Koppen
To: FEDA Board
Subject: Approval of Shenanigan’s Sale
Policy/Action Requested:
Vote Required: _ x_ Simple Majority Roll Call

Recommendation: Approve Letter Agreeing to the Shenanigan’s Sale Terms.

Overview: The current owner of Shenanigan’s Cheer & Chow is in the process of selling the business. The
sale will be contract for deed. FEDA has a mortgage tied to the Care Act Loan that Shenanigan’s has with
FEDA. The title company that the current and future owners of the business are working with is requesting a
letter from FEDA as part of the closing. The letter acknowledges we are aware of the sale and will allow the
current owner to make payments to FEDA while the new owner runs the business. This leaves the mortgage
and our security in place during the 3-year contract for deed agreement. It gives FEDA a chance to collect
the loan payments while also allowing the new owner to come in and revitalize a business that is not
currently open.

Budget Impact: $16,666.00

Attachments:

******************************************************************************************

¢ I T ¥ OF L A K E S



FAIRMENT

CITY OF FAIRMONT - 100 Downtown Plaza — Fairmont, MN 56031

Phone (507)238-9461 www.fairmont.org + citygov@fairmont.org Fax (507)238-9469

To Whom it May Concern;

The Fairmont Economic Development Authority (FEDA) recognizes the following:

Shenanigan’s Cheer & Chow is being sold to a new owner under a contract for deed arrangement.
The contract for deed arrangement spans 3 years.

FEDA has a mortgage on this property as part of a loan agreement with the seller.

During the contract for deed term, the seller will make regular payments to FEDA on the existing loan.
The mortgage will stay in place during the contract for deed term.

Satisfaction of the mortgage will be issued when all payments on the existing loan are satisfied.

The FEDA board of directors recognizes the above process and approves of the sale of the business while still
receiving regular payments on the existing loan.

Sincerely,

Ned Koppen, FEDA Coordinator

I T Y O F L A K E S



FAIRM@NT

Fairmont Economic Development Authority Board
10.9.2023

Agenda ltem:2.2.6

From: FEDA Coordinator, Ned Koppen
To: FEDA Board

Subject: Approval of Listing Contract for White Tail Ridge Development

Policy/Action Requested:
Vote Required: _ x  Simple Majority Roll Call

Recommendation: Approve Listing Contract

Overview: SWMHP, the developers planning to build twin homes in the White Tail Ridge development
would like to start a more aggressive marketing effort to get this project off the ground. They would like to
engage with the local Re/Max team in prospecting for potential buyers. This will require FEDA to sign the
agreement, as the current property owner, with no financial obligation on FEDA’s part. Any and all
financial arrangements will be between SWMHP and Re/Max.

Budget Impact: N/A

Attachments:

******************************************************************************************

Council Action: Date:

C I T 'Y O F L A K E S



LISTING CONTRACT:

== RE/MAX EXCLUSIVE RIGHT TO SELL
' TOTAL REALTY This form approved by the Minnesota Association of REALTORS®,
which disclaims any liability arising out of use or misuse of this form.
© 2020 Minnesota Association of REALTORS®

1. Date October 9th, 2023

2. Page 1 of pages
3.  DEFINITIONS: This Contract involves the property located at 2214 & 2218 Red Bivd In .
4, CityapFairsent
5. County of Martin , State of Minnesota, Zip Code 36031 ;
6. legally described as ¥HITETAIL RIDGE LOT-005 BLOCK-001 & WHITETAIL RIDGE LOT-006 BLOCK-001 (property”).
7 Selleris City of Fairmont EDA (uSe"ern)

(e.g., individual(s), estate, trust, corporation, etc.)
RE/MAX TOTAL REALTY

8. Brokeris (“Broker”).
(Real Estate Company Name)

9. This Contract starts on , and ends at 11:59 p.m. on

10. . This Contract terminates upon succsssful closing of the Property(ies) specified

11. in this Contract or expiration or cancsllation of this Contract, whichever occurs first.

12.  This Contract may only be canceled by written mutual agreement of the parties.

13.  PRICE: Seller offers the Property for sale for the price of $ 388,000.00 , upon the following

14. terms:

15.  LISTING: Seller gives Broker the exclusive right to sell the Property. In exchange, Broker agrees to list and market
16.  the Property for sale. Broker may place a “For Sale” sign and a lock box with keys on the Property, unless prohibited by
17.  governing authority. Seller understands this Contract DOES NOT give Broker authority to rent or manage the Property.
18.  Seller understands Broker may be a member of a Multiple Listing Service (“MLS”), and if Broker is a member of the
19.  MLS, and where available, Broker may give information to the MLS concerning the Property. Broker may place
20. information on the Internet concerning the Property, including sold information (except as limited in the following MLS
21. Data Feed Options section). Upon final acceptance of a purchase agreement, Seller allows Broker to withdraw the
22. Property from the market. If Broker sells the Property, Broker may notify the MLS and member REALTORS® of the
23. price and terms of the sale. Seller acknowledges that neither Broker, the MLS, the Minnesota Association of
24. REALTORS®, nor any other broker is insuring Seller or occupant against theft, loss, or vandalism.

25. MLS DATA FEED OPTIONS:
26. EXPLANATIONS AND DEFINITIONS:

27. “IDX site” means a web site operated by a broker participating in the MLS on which the broker can advertise the
28. listings of other brokers in MLS, subject to certain MLS rules. The consumer visiting an IDX site is not required to
29. register on the site or to have a brokerage relationship with the broker displaying listings on the site.

30. *“Virtual office web slte” (“VOW”) means a web site operated by a broker participating in the MLS that delivers
31.  brokerage services to consumers over the world wide web. Visitors to a VOW are required to register on the site (with
32. their name and a real e-mail address) and enter a brokerage relationship with the broker operating the VOW. The
33. broker operating the VOW can then show the visiting customer/client nearly all of the information available to the
34.  broker in MLS. The seller(s) of a listing has the right to opt out of certain kinds of data display under the MLS’s VOW
35. policy. The MLS imposes various other rules and restrictions on VOWSs.

36. For each of the following options, the MLS system automatically defaults to “Yes.” Seller’s instructions pertaining to
37. the Internet display of the MLS input data for the Property are as follows:

MN:LC:ERS-1 (8/20)
Minnesota

Realtors®
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LISTING CONTRACT:
EXCLUSIVE RIGHT TO SELL

38. Page2
39 Property located at2214 & 2218 Red Bird Ln Fairmont MN 56031

40. Option 1. Listing display on the Internet. If Seller selects “No,” this listing will not be included in MLS data feeds

41, to Internet web sites that display property listing data, whether intended for advertising the Property or
42. providing online brokerage services (e.g., VOWSs). Brokers participating in MLS can still disclose the listing
43. to customers/clients via other means, including e-mail, fax, mail, hand delivery, and orally.

44, Shall the Property listing be displayed on the Internet, including sold information? Yes [ |No
45, Seller understands and acknowledges that if Seller has selected “No” for Option 1, consumers who
46. conduct searches for listings on the Internet will not see information about the Property in response to
47. their searches.

48. If “No” was selected at Optlon 1, skip Optlons 2-4. If “Yes” was selected for Optlon 1, continue to Option 2.

49. Optlon 2. Llisting address (house and unlt numbers and street name) display on the Internet. If Seller selects

50. “No,” the address of the Property will be hidden on web sites receiving data feeds from MLS that result

51. in Internet listing display, whether intended for advertising the Property or providing online brokerage

52 services (e.g., VOWSs). Brokers participating in MLS can still disclose the address to customers/clients

53. via other means, including e-mail, fax, mail, hand delivery, and orally.

54. Shall the listing address (house and unit numbers and street name) be displayed

55. on the Internet? Yes [ ]No

56. Optlon3. An automated valuation of the Property listing or a link to an automated valuation of It may be

57. displayed adjacent to the listing. Some VOWs or IDX sites may provide an automated valuation model

58. (“AVM”) function/service. An AVM uses statistical calculations to estimate the value of a property based

59. upon data from public records, MLS, and other sources, and incorporating certain assumptions. The

60. accuracy of AVMs has sometimes been criticized because they do not take into consideration all relevant

61. factors in valuing a property. Seller, by selecting “No,” may prohibit display of an automated valuation of

62. his or her listing adjacent to the listing.

63. Shall an automatic valuation of the Property listing or a link to an automated

64. valuation be displayed adjacent to the listing? [X]Yes []No

65. Option4. Comments or reviews of the Property by persons other than the displaying broker may be displayed

66. with or attached as a link to the listing data of the Property. Some VOWSs or IDX sites may provide

67. functionality that permits the customers/clients using the VOW or IDX site to enter comments or reviews

68. with the listing or by hyperlink to such comments or reviews. Note that the broker displaying the listing

69. on his or her VOW or IDX site may add commentary representing his or her professional judgment regarding

70. the listing’s value, etc.

71. Shall comments or reviews of the Property by persons other than the displaying

72. broker be displayed with or attached as a link to the listing data of the Property? (x]Yes [ JNo

73. LISTED FOR LEASE: The Property [ ]IS IS NOT currently listed for lease. If IS, the listing broker is
--------- (Check one.)---------

74. -If IS NOT, Seller [_|MAY [X] MAY NOT list the Property for lease during the

meemeeem-(CheCk 0@} v
75. terms of this Contract with another broker.

76.  Nothing in this Contract shall prohibit Broker and Seller from entering into a listing agreement for the lease of this
77.  Property upon terms acceptable to both parties.

MN:LC:ERS-2 (8/20)

Minnesota
Realtors®
TRANSAF’I’LIOHS



LISTING CONTRACT:
EXCLUSIVE RIGHT TO SELL

78. Page3
79 Property located at 2214 & 2218 Red Bird Ln Fairmont MN 56031

80. SELLER'S OBLIGATION: Seller shall notify Broker of relevant information important to the sale of the Property.
81.  Seller shall cooperate with Broker in selling the Property. Seller shall promptly inform Broker about all inquiries Seller
82. receives about the Property. Seller agrees to provide and pay for any inspections and reports required by any
83. governmental authority. Seller agrees to provide unit owners’ association documents, if required. Seller shall remain
84. responsible for security, maintenance, utilities, and insurance during the term of this Contract, and for safekeeping,
85. securing and/or concealing any valuable personal property. Seller shall surrender any abstract of title and a copy of any
86. owner’s title insurance policy for this Property, if in Seller's possession or control, to buyer or buyer’s designated title
87.  service provider. Seller shall take all actions necessary to convey marketable title by the date of closing as agreed toin
88. apurchase agreement. Seller shall sign all documents necessary to transfer to buyer marketable title to the Property.
89. Seller has the full legal right to sell the Property.

90. Access to the Property: To facilitate the showing and sale of the Property, Seller authorizes Broker to:

o1. 1. access the Property;

92. 2. authorize other brokers and their salespersons, inspectors, appraisers, contractors, and other industry
93. professionals to access the Property at reasonable times and upon reasonable notice; and

94, 3. duplicate keys to facilitate convenient and sefficient showings of the Property.

95.  Authorizing access means giving Broker permission to allow the above-referenced persons to enter the Property, with
96. or without a licensed salesperson present, disclosing to the other person any security codes necessary to enter the
97.  Property, and lending a key to the other person to enter the Property, directly or through a lockbox. Seller agrees to
98. commit no act which might tend to obstruct Broker's performance here. If the Property is occupied by someone other
99.  than Seller, Seller shall comply with Minnesota law and any applicable lease provisions of an existing lease and provide
100. tenant with proper notice in advance of any Property showing. Seller understands the prospective buyers and others

101. authorized to access the Property may record the Property by photograph, video, or other medium while accessing
102. the Property.

103. RECORDING ON THE PROPERTY: Seller understands that MN Statute 626A.02 specifically prohibits the interception
104. of oral communications without the consent of at least one of the two parties to the communication. Seller should seek

105. appropriate legal advice regarding compliance with this statute if Seller intends to utilize technology that may intercept
106. oral communications between persons other than Seller.

107. SELLER CONTENT LICENSE: In the event Seller provides content, including, but not limited to, any photos or videos
108. of the Property (“Seller Content”) to Broker, Seller grants to Broker a nonexclusive, perpetual, world-wide, transferable,
109. royalty free license to sub-license (including through multiple tiers), reproduce, distribute, display, perform, and create
110. derivative works of the Seller Content. Seller represents and warrants that Seller has authority to provide Seller Content
111. and Seller Content does not violate any restrictions regarding use including any third-party intellectual property rights
112. or laws. Seller agrees to exscute any further documents that are nacessary to effect this license.

113. NOTICE: THE COMPENSATION FOR THE SALE, LEASE, RENTAL, OR MANAGEMENT OF REAL PROPERTY
114. SHALL BE DETERMINED BETWEEN EACH INDIVIDUAL BROKER AND THE BROKER'’S CLIENT,

115. BROKER’S COMPENSATION:

116. Seller agrees to pay Broker a retainer fes of $ 9-00 at the commencement of this
117. Contract, which fee should be kept by Broker whether or not Seller sells the Property. The retainer fee will apply
118. toward satisfaction of any obligation to compensate Broker.

119. Seller shall pay Broker, as Broker’s compensation, 2 percent (%) of the selling price or

120. § , whichever is greater, if Seller sells or agrees to sell the Property during
121. the term of this Contract.

122. Other: Southwest Minnesota Housing to pay any/all listing fees and sales commissions. Each address

123, will be listed for a $500 flat fee ($1,000 per twin home) and 2% buyer rep/facilitator payout

MN:LC:ERS-3 (8/20)
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LISTING CONTRACT:
EXCLUSIVE RIGHT TO SELL

124. Page 4
125. Property located at 2214 & 2218 Red Bird Ln Fairmont MN 56031

126. In addition, if before this Contract expires Broker presents a buyer who is willing and able to buy the Property at the
127. price and terms required in this Contract, but Seller refuses to sell, Seller shall still pay Broker the same compensation.
128. Seller agrees to pay Broker's compensation whether Broker, Seller, or anyone sells the Property. Seller hereby permits
129. Broker to share part of Broker's compensation with other real estate brokers, including brokers representing only the
130. buyer. Seller agrees to pay Broker’s compensation in full upon the happening of any of the following events:

131. 1. the closing of the sale;
132. 2. Seller’s refusal to close the sale; or
133. 3. Seller's refusal to sell at the price and terms specified above.

134. If, within 180 days (not to exceed six (6) months) after the expiration of this Contract, Seller sells or agrees to sell
135. the Property to anyone who:

136. 1. during this Contract made inquiry of Seller about the Property and Seller did not tell Broker about the inquiry;
137. or

138. 2. during this Contract made an affirmative showing of interest in the Property by responding to an advertisement,
139. or by contacting Broker or the licensee involved, or was physically shown the Property by Broker and whose
140. name and address is on a written list Broker gives to Seller within 72 hours after the expiration of this Contract;

141. then Seller shall still pay Broker the compensation noted here, even if Seller sells the Property without Broker's
142. assistance. Seller understands that Seller does not have to pay Broker’s compensation if Seller signs another valid
143. listing contract or facilitator services agreement for this Property after the expiration or cancellation of this Contract,
144. under which Seller is obligated to compensate another licensed real estate broker.

145. To secure the payment of Broker’s compensation, Seller hereby assigns to Broker the gross proceeds from the sale
146. of the Property in an amount equal to the compensation due to Broker under this Contract.

147. COMPENSATION DISCLOSURE: Broker [X] SHALL [ | SHALL NOT offer compensation to cooperating brokers.
-------------- -(Check one.)---------------

148. If SHALL, the compensation to cooperating brokers shall be as follows:

149. & % of the gross sales price or $ » Whichever is greater, to cooperating
150. brokers representing buyer.

151. 2 % of the gross sales price or $ , whichever is greater, to cooperating
152. brokers assisting buyer.

153. [_] Other:

154.

155. CLOSING SERVICES:
156. NOTICE: THE REAL ESTATE BROKER, LICENSEE REPRESENTING SELLER, OR REAL ESTATE

157. CLOSING AGENT HAS NOT EXPRESSED AND, UNDER APPLICABLE STATE LAW, MAY NOT EXPRESS
158. OPINIONS REGARDING THE LEGAL EFFECT OF THE CLOSING DOCUMENTS OR OF THE CLOSING
159. ITSELF.

160. After a purchase agreement for the Property is signed, arrangements must be made to close the transaction. Seller
161. understands that no one can require Seller to use a particular person in connection with a real estate closing and that
162. Seller may arrange for a qualified closing agent or Seller’s attorney to conduct ths closing.

163. Seller’s choice for closing services: (Check one.)

164. [X] Seller directs Broker to arrangse for a qualified closing agent to conduct the closing.
165. [_] Seller shall arrange for a qualified closing agent or Seller's attorney to conduct the closing.
166 .. =——=— - i

(Seller’s Initials) (Seller’s Initials)

MN:LC:ERS-4 (8/20)
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LISTING CONTRACT:
EXCLUSIVE RIGHT TO SELL

167. Page5
168. Property located at 2214 & 2218 Red Bird Ln Fairmont MN 56031

169. ADDITIONAL COSTS: Seller acknowledges that Seller may be required to pay certain closing costs, which may
170. effectively reduce the procesds from the sale.

171. Seller understands that mortgage financing services are usually paid for by buyer; howsver, certain insured government
172. loans may require Seller to pay a portion of the fees for the mortgage loan. Seller understands that Seller shall not
173. be required to pay the financing fees on any mortgage without giving Seller’s written consent.

174. FOREIGN INVESTMENT IN REAL PROPERTY TAX ACT (“FIRPTA”): Section 1445 of the Internal Revenue Code
175. provides that a transferes (“Buyer”) of a United States real property interest must be notified in writing and must
176. withhold tax from the transferor (“Seller”) if the transferor (“Seller”) is a foreign person, provided there are no applicable
177. exceptions from FIRPTA withholding.

178. Seller represents and warrants that Seller [ | 1S [X] 1S NOT a foreign person (i.e., a non-resident alien individual,
~-—-{Check one,)----

179. foreign corporation, foreign partnership, foreign trust, or foreign estate) for purposes of income taxation.

180. Due to the complexity and potential risks of failing to comply with FIRPTA, Seller should seek approprlate legal and
181. tax advice regarding FIRPTA compliance, as Broker wlll be unable to confirm whether SellerIs a forelgn person
182. or whether the withholding requirements of FIRPTA apply.

183. WARRANTY: There are warranty programs available for some properties which warrant the performance of certain
184. components of a property, which warranty programs Seller may wish to investigate prior to the sale of the Property.

185. AGENCY REPRESENTATION: If a buyer represented by Broker wishes to buy the Seller's Property, a dual
186. agency will be created. This means that Broker will represent both the Seller and the buyer, and owe the same
187. duties to the buyer that Broker owes to the Saller. This conflict of interest will prohibit Broker from advocating exclusively
188. on the Seller’s behalf. Dual agency will limit the level of representation Broker can provide. If a dual agency should arise,
189. the Seller will need to agree that confidential information about price, terms, and motivation will still be kept
190. confidential unless the Seller instructs Broker in writing to disclose specific information about the Seller. All other
191. information will be shared. Broker cannot act as a dual agent unless both the Seller and the buyer agree to it. By
192. agreeing to a possible dual agency, the Seller will be giving up the right to exclusive representation in an in-house
193. transaction. However, if the Seller should decide not to agree to a possible dual agency, and the Seller wants Broker
194. to represent the Seller, the Seller may give up the opportunity to sell the Property to buyers represented by Broker.

195. ller’s Instruction roker:

196. Having read and understood this information about dual agency, Seller now instructs Broker as follows:

197. [X] Seller will agree to a dual agency representation and will consider offers made by buyers represented by
198. Broker.

199. [ ] Seller will not agree to a dual agency representation and will not consider offers made by buyers represented
200. by Broker.

201. Real Estate Company Name; RE/MAX TOTAL REALTY

202. Seller:

203. By: Seller:
(Licensee)

204. Date:
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LISTING CONTRACT:
EXCLUSIVE RIGHT TO SELL

205. Page 6
206. Proper’ry located at 2214 & 2218 Red Bird Ln Fairmont MN 56031

207. OTHER POTENTIAL SELLERS: Seller understands that Broker may list other properties during the term of this
208. Contract. Seller consents to Broker representing or assisting such other potential sellers before, during, and after the
209. expiration of this Contract.

210. PREVIOUS AGENCY RELATIONSHIPS: Broker, or licensee representing Seller, may have had a previous agency
211. relationship with a potential buyer of Seller’s Property. Seller acknowledges that Seller’s Broker, or licensee representing
212. Seller, is legally required to keep information regarding the ultimate price and terms the buyer would accept and the
213. motivation for buying confidential, if known.

214. TERMINATION OF FIDUCIARY DUTIES: Broker’s fiduciary dutiss, except the duty of confidentiality, terminate upon

215. the successful closing of the Property(ies) specified in this Contract or expiration or cancellation of this Contract,
216. whichever occurs first.

217. INDEMNIFICATION: Broker will rely on the accuracy of the information Seller provides to Broker. Seller agrees
218. to indemnify and hold harmless Broker from and against any and all claims, liability, damage, or loss arising from any
219. misrepresentation, misstatement, omission of fact, or breach of a promise by Seller. Seller agrees to indemnify and hold
220. harmless Broker from any and all claims or liability related to damage or loss to the Property or its contents, or any
221. injury to persons in connection with the marketing of the Property. Indemnification by Seller shall not apply if the
222. damage, loss, or injury is the result of the gross negligence or willful misconduct of the Broker.

223. FAIR HOUSING NOTICE: Seller understands that Seller shall not refuse to sell or discriminate in the terms, conditions,
224. or privileges of sale, to any person due to his/her race, color, creed, religion, national origin, sex, marital status, status
225. with regard to public assistance, handicap (whether physical or mental), sexual orientation, or family status. Seller
226. understands further that local ordinances may include other protected classes.

227. ADDITIONAL NOTICES AND TERMS: As of this date Seller has not received notices from any municipality,
228. government agency, or unit owners’ association about the Property that Seller has not informed Broker about in writing.
229. Seller agrees to promptly inform Broker, in writing, of any notices of such type that Seller receives during the term of
230. this Contract.

231. This shall serve as Seller’s written notice granting Broker permission to obtain mortgage information (e.g., mortgage
232. balancs, interest rate, payoff, and/or assumption figures) regarding any existing financing on the Property. A copy of
233. this document shall be as valid as the original.

234. ENTIRE AGREEMENT: This Contract and all addenda and amendments signed by the parties shall constitute the
235. entire agreement between Seller and Broker. Any other written or oral communication between Seller and Broker,
236. including, but not limited to, e-mails, text messages, or other electronic communications are not part of this Contract.
237. This Contract can be modified or canceled only in writing signed by Seller and Broker or by operation of law. All
238. monetary sums are deemed to be United States currency for purposes of this Contract.

239. ELECTRONIC SIGNATURES: The parties agree the electronic signature of any party on any document related to this
240. transaction constitute valid, binding signatures.

241. CONSENT FOR COMMUNICATION: Seller authorizes Broker and its representatives to contact Seller by mail, phone,
242. fax, e-mail, text message or other means of communication during the term of this Contract and anytime thereafter.
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LISTING CONTRACT:
EXCLUSIVE RIGHT TO SELL

243. Page7
Property located at 2214 & 2218 Red Bird Ln Fairmont MN 56031
OTHER:
BROKER SELLER

ACCEPTED BY: RE/MAX TOTAL REALTY

ACCEPTED BY:

(Real Estate Company Name) (Seller's Signature)
By:
(Licensee's Signature) (Seller’s Printed Name)
Paul Determan
(Licensee’s Printed Name) (Date)
(Date) (Marital Status)
1007 E 10th st
(Address) (Address)
Fairmont MN 56031
(City/State/Zip) (City/State/Zip)
507-236-1214
(Phone) (Phone)
pauld@midco.net
(E-Mail Address) (E-Mail Address)
SELLER

ACCEPTED BY:

(Seller's Signature)

(Seller's Printed Name)

(Date)

(Marital Status)

(Address)

(City/State/Zip)

(Phone)

(E-Mail Address)

THIS IS A LEGALLY BINDING CONTRACT BETWEEN SELLER AND BROKER.
IF YOU DESIRE LEGAL OR TAX ADVICE, CONSULT AN APPROPRIATE PROFESSIONAL.
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WIRE FRAUD ALERT

Internet fraud — the use of Internet services or software with Internet
access to defraud victims — is on the rise in real estate transactions.
THESE SOPHISTICATED CRIMINALS COULD:

* HACKINTO YOUR E-MAIL ACCOUNT or the e-mail of others
involved in your real estate transaction and may direct you to wire
money to the hacker’s account.

* SEND FRAUDULENT E-MAILS that appear to be from your real
estate licensee, lender, or closing agent.

* CALLYOU claiming they have revised wiring instructions.

Buyers/Tenants and Sellers/Owners are advised to:
(1) Never wire funds without confirming the wiring instructions directly with the intended recipient.

(2) Verify that the contact information for the wire transfer recipient is legitimate by calling a known
phone number for the broker or closing agent. Do not rely on the information given to you in an
e-mail communication.

(3) Never send personal information through unsecured/unencrypted e-mail.

If you suspect wire fraud in your transaction:
(1) Immediately notify your bank, closing agent, and real estate licensee.
(2) File a complaint online at the Internet Crime Complaint Center (IC3) at http://www.ic3.gov.

The undersigned acknowledge receipt of this wire fraud alert and understand the importance of taking
proactive measures to avoid being a victim of wire fraud in a real estate transaction.

(Signature) (Date) (Signature) (Date)

This form approved by the Minnesota Association of REALTORS®, which disclaims any liability arising out of use or misuse of this form.
© 2018 Minnesota Association of REALTORS®, Edina, MN
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ADDENDUM TO LISTING CONTRACT
P R E /M Ax This form approved by the Minnesota Association of REALTORS?,
" TOTAL REALTY which disclaims any liability arising out of use or misuse of this form.
© 2019 Minnesota Association of REALTORS®

1. Date October 6th, 2023

2. Page of pages

Addendum to Listing Contract between parties, dated , pertaining to
the Property at 2214 & 2218 Red Bird Ln

Fairmont MN 56031

In the event of a conflict between this Addendum and any other provision of the Listing Contract, the language in this
Addendum shall govern.

City of Fairmont - EDA will immediately sell both parcels to Southwest Minnesota Partnership
upon accepted offer from prospective buyer by Southwest Minnesota Housing Partnership

AGCERTED By S=/vat [(RONL RERRLY BY:
(Real Estate Company Name) (Licensee)

Date Signed:

ACCEPTED BY: ACCEPTED BY:
(Seller/Owner) (Seller/Owner)

(Date) (Date)

THIS IS A LEGALLY BINDING CONTRACT BETWEEN SELLER/OWNER AND BROKER.
IF YOU DESIRE LEGAL OR TAX ADVICE, CONSULT AN APPROPRIATE PROFESSIONAL.

Minnesota
Realtors®
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TO: Fairmont Economic Development Authority
FROM: Ned Koppen
DATE: October 9, 2023

RE: Staff Report STAFF REPORT

New Downtown Business — Possibility

Meetings: e Bowl Mor — Closing for Fagade Forgivable
e Positivity/Fmt Area Life Project Loan Details
® Golden Shovel — FEDA website * Negotiations with David Meschke
e Visit Fmt — Board Meeting e Ag Production Start Up
e Rotary ¢ Potential Buyer of local Business — Re-
e CareerForce — Workforce Wednesday Develop
e MC EDA - Collaboration * Housing Discussion w/ Councilperson
e MC EDA - Board Meeting e City Staff Strategy Discussion for Future
e Fairmont GO — Land Sale Development
e CER Advisory Committee e The Retail Coach — Proposal, Priorities,
e 1 Business interested in Fagade Program Strategies
e RLF Business Candidate e Fairmont Brewing Co. — Business Visit
e STEP, Inc. Board Meeting ¢ FEDA Loan Committee
e Krueger Realty — Housing Development, Multi e Bureau 14
Fa_mily * Affordable Housing Developer
® Midwest Shop Condos — Property Closing e South Creek HR — New Leadership Program
¢ HRA — Board Meeting e MC Assessor
e  Community Venture Network ¢ Smokey’s Tobacco — Business Visit
* SWMHP — Whitetail Ridge Marketing e MN Inaugural Workforce Summit
e Imagine Martin — Board Meeting e Meals on Wheels
e Camoin - Prospect Engage Trial * Golden Shovel — Monthly Gatekeeper Meeting
e New Building Owner Downtown Location e CWG - City & CWG Teams
e Les Schwab Tires — CUP, Planning e New Business Possibility
Commission e Habitat for Humanity

e [os Patroncas — Business Visit e Harsco — Business Visit
e Shenanigan’s — Property Sale e Cutting Edge Fitness — Business Visit

Current Owner ¢ Fmt High School — Habitat House

Future Owner e  Workforce Shortage? Meeting — Redwood

Ag Developer — Interested in Land on Hwy 39
MC Justice Center — Public Meeting

MC Commissioner — Kathy Smith

FFM — Adjust Security on Fairmont Awards
Financing

So. Central Tour of Manufacturing Planning
Meeting

Resimplifi — Website Listings

CVN — Business Prospect Proposal

STEP, Inc. — Business Visit

Falls EDA

Re/Max — Business Visit

Wiederhoeft Welding — Business Visit
Los Patrancas — Business Visit



